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This  is  a  marketing communication. Pleas e refer to the 
Pros pectus  and the KIIDs  when making any final inves t-
ment decis ion. All s ources  Bloomberg unles s  other-
wis e s tated. 
 
Market Review 
The MSCI World Index had a  s trong finish to an overall 
s trong year. Donald Trump won the US pres idential elec-
tion, and central banks  in the US and in Europe lowered 
their interes t rates , spurring a  year-end rally led by the 
consumer discretionary, communication services , and 
information technology sectors . Lagging sectors  in-
cluded materials , health care, and real es tate. The 
‘Trump trade’ has  certainly had its  impact –  The MSCI 
World Index (DKK) returned 5.9% for 4Q and 26.6% for 
the full year. 
In s tock-market terms , 2024 will be remembered as  a  
year of divergence. The MSCI World Index generated a  
return far above what can be jus tified by underlying bus i-
ness  fundamentals , a  trend we have seen expand for 
several years . Though the phenomenon is  powerful, 
there are natural limits  as  to how high or low valuation 
multiples  can move before market forces  become self-
adjus ting.  
We can es timate the drivers  of returns  by separating 
what comes  from bus iness  fundamentals  and what 
comes  from changes  in valuation multiples . Based on 
our es timates , the 18.7% total return for MSCI World 
(USD) can be s plit into 8.8% from bus iness  fundamentals  
and 9.1% from higher-valuation multiples , a  phenome-
non driven mainly by US s tocks . 
 

2024 return 
drivers 

Business Valuation Total 

MSCI World 
(USD) 

7.4% 9.1% 18.7% 

Source: Internal calculations 
 

Within the Fund 
For 4Q24, the Global Equity Strategy (the “Strategy”) un-
derperformed its  benchmark, the MSCI World Index 
(net). 

The s trategy delivered decent absolute returns  but 
weak relative performance in 2024. It reminds  us  of 
1999, when the Strategy’s  relative returns  were s imilarly 
weak due to low exposure to technology s tocks  that 
were seeing s trong performance. This  la id the founda-
tion for a  multi-year period of outperformance during 
and after the dot-com bubble subsequently burs t.  

A key factor for explaining the 2024 return differentials  
is  that the Strategy’s  return is  a lmos t fully explained by 
individual companies ’ underlying bus iness  results , while 
the returns  of the MSCI World Index (USD) are driven to 
a  s ignificant extent by higher valuation multiples  as  
shown above.  

The firs t half of 2024 was  uneven, but things  s tarted to 
balance out in the third quarter, which showed s trong 
performance through a well-protected downs ide and a  
well-captured ups ide. Performance in 4Q was  weaker 
due to high allocation to consumer s taples  and s tock 
selection in consumer discretionary and consumer s ta-
ples . Strong s tock selection in IT and financials  was  not 
enough to offset the detractors . 

 

Contributors  to absolute performance in 4Q included 
Visa Inc., SAP SE, Lamb Wes ton Holdings  Inc., DSV A/ S, 
and Sodexo SA. Detractors  from performance included 
The Es tee Lauder Cos . Inc., Novo Nordisk A/ S, Smith & 
Nephew PLC, Anheuser-Busch InBev SA/NV, and Nes tle 
SA.  

One topic worth mentioning is  that there are activis t in-
ves tors  present in many of our companies : Henry 
Schein Inc., Pfizer Inc., Smith & Nephew, Lamb Wes ton, 



 
 
Unilever PLC, Kao Corp., and Danone SA. From the in-
formation we have access  to, we sense they collectively 
point to different grades  of companies  under-earning 
their potential. We agree to that. 

 
Active changes  
During the quarter, four companies  left the portfolio and 
two entered. We have prioritized quality in these new 
entrants  –  more broadly, the Strategy ended 2024 with 
les s  exposure to the consumer s taples  and healthcare 
sectors  and more exposure to financials  (not the banks ) 
and technology (those with recurring and true profits ) 
relative to how things  s tood at the beginning of the 
year. The current portfolio has  more divers ified revenue 
sources  than it did previous ly, and we hope to continue 
this  trend. 

We sold the Strategy’s  remaining small pos ition in 
Merck & Co. Inc. after sus tained s trong returns . For 
more than two decades , Merck had been part of the 
Strategy, but its  pos ition weight has  shifted meaning-
fully through time depending on our view of quality and 
valuation. We es timate that this  active pos itioning has  
added approximately 300 bas is  points  of annual returns  
on top of already s trong approximately 10% of annual 
buy and hold return for the s tock for the pas t four years . 
Though Merck has  had success  with its  Keytruda drug, 
we decided to s ell because several key patents  are 
soon to expire within meaningful parts  of its  portfolio.  

We also sold the Strategy’s  pos itions  in The Swatch 
Group AG and Clorox Co. as  both companies  have 
failed to live up to our expectations . Though Ess ity AB 
was  up more than 20% in 2024, we exited the Strategy’s  
pos ition because its  valuation discount was  closed and 
the bus iness  itself does  not seem to be compounding 
value fas t enough to keep the pos ition. Active pos ition-
ing in Ess ity has  added value, but les s  so than it did with 
Merck. 

We added Netherlands -bas ed IT company ASML Hold-
ing NV to the portfolio. ASML is  a  critical equipment 
supplier to the semiconductor indus try and produces  
the world’s  mos t advanced lithography machines , 
which are es sential for manufacturing microchips . As  
the world becomes  increas ingly digitalized, the demand 
for more advanced technologies  has  s tructural growth. 
From artificial intelligence (AI) and cloud computing to 
autonomous  vehicles  and consumer electronics , these 
innovations  rely on ever-more powerful and efficient mi-
crochips . ASML is  uniquely pos itioned in the semicon-
ductor value chain to capitalize on this  opportunity 
through its  cutting-edge lithography sys tems , where the 
company enjoys  a  monopoly in its  extreme ultraviolet 
(EUV) technology –  the mos t advanced lithography 
technology. By enabling chipmakers  to produce the 
mos t advanced chips , ASML plays  a  pivotal role in driv-
ing technological progress  and meeting the surging 

global demand for high-performance chips . Selling new 
machines  is  lumpy, a  fact ASML offsets  by having a  
net-cash balance sheet. A growing ins talled base of ma-
chines  drives  growth in recurring aftermarket revenues  
and supports  expanding profit margins  over time.  

Coloplas t A/S is  a  medical technology company with 
s trong market pos itions  in chronic care medical fields  
like os tomy and continence care, where market shares  
are 35% to 45% globally. This  counts  for more than 70% 
of total revenues . The bus iness  model has  a  range of 
attractive features  that fit well with our inves tment phi-
losophy: a  high level of recurring revenues  from loyal 
cus tomers  who drive demand for consumables  multiple 
times  daily or weekly; a  growing base of patients  who 
s tay in treatment for 10 to 30 years  typically; a  predicta-
ble level of organic growth; very high profitability on or-
ganic growth; and s ignificant cash creation, which is  
fully shared with shareholders . The bus iness  has  been 
taking market share for many years  and the founding 
family remains  a  controlling shareholder with a  focus  
on long-term growth and sus tainability. In short, Colo-
plas t is  a  dominant player in an indus try where barriers  
to entry are high and the growth runway is  long and 
profitable. The bus iness  has  been underperforming for 
the pas t couple of years  due to changes  in bus iness  
mix, input cos t pressures , and growth inves tments . We 
expect high s ingle-digit s ales  growth and small margin 
expans ion from Coloplas t in the years  to come.  

During the quarter, we also increased the Strategy’s  po-
s itions  in Accenture PLC, DSV, Es tee Lauder, Kering SA, 
LVMH Moet Hennessy Louis  Vuitton SE, Novo Nordisk, 
Anheuser-Busch, and Pluxee NV. We reduced the Strat-
egy’s  pos itions  in Smith & Nephew and Danone. 
 
Outlook 
MSCI World (USD) inves tors  received a  s trong return 
from other inves tors ’ enthus iasm, expres sed through 
higher valuation multiples . This  is  not something we 
see every year, and it’s  not s omething we recommend 
bas ing inves tments  on.  

We’ll repeat our pas t messages  that expecting lower fu-
ture returns  is  the prudent thing to do. Current valuation 
multiples  on market level remain above long-term aver-
ages , as  do corporate profit margins .  

We remain focused on the bus iness  contribution to the 
total return. This  has  not benefited the Strategy’s  rela-
tive returns  in the pas t s ix years , during which higher 
valuation multiples  have contributed almos t as  much to 
MSCI World (USD) total returns  as  the underlying bus i-
nesses  have. It has  already las ted for an extended pe-
riod, and we do not believe it will continue. Over time, 
s tock market returns  mimic the results  of the underly-
ing bus inesses , while changes  in valuation multiples  
ebb and flow. 



 
 

2019 –  2024 
annual re-
turn drivers  

Bus iness  Valuation Total annual 

MSCI World 
(USD) 

7.4% 5.9% 13.8% 

Source: Internal calculations 
 
We es timate that our current portfolio of companies  
can deliver low double-digit returns  through a combina-
tion of earnings  growth, dividends , and buybacks  over 
the next five years .  
 
Our effort remains  concentrated on building a  portfolio 
of world-class  companies  with res ilient earnings  
s treams  and shareholder-friendly management. That’s  
the only way (given our capabilities , a t leas t) to create 
an inves tment egg that cons is tently grows  over time.  
 
We are, and have been for s ome time, focused on ex-
panding our source of earnings  s treams  in the portfolio. 
Compared to the pas t, we now have a  s ignificantly 
lower share of consumer s taples  and health care and a  
higher share of financials  (not the banks ), IT (those that 
make recurring and true profits ), and indus trials  (those 
with recurring revenues ). We will keep scouting for 
more divers ification of res ilient earnings  s treams .  
 
Several of the companies  in the Strategy’s  portfolio 
have been seeing s trong performance and s trong corre-
sponding s tock prices : 
 

- Xkuc<"Eqpuwo gt"r c{o gpvu"ctg"i gvvkpi "f ki kvcn."
cpf "Xkuc"qy pu"vj g"tcknu"vq"hceknkvcvg"vj cv"uvtwe/
vwtcn"vtgpf 0" 

- UCR<"Vj g"lqwtpg{"vqy ctf "c"uwduetkr vkqp/dcugf "
dwukpguu"o qf gn"ku"y gnn/gzgewvgf "cpf "j cu"o wnvk/
r ng"ngi u0"CK"cr r nkgf "vq"dki "co qwpvu"qh"eqtr qtcvg"
f cvc"ku"cp"wpf gt/r gpgvtcvgf "qr r qtvwpkv{"hqt"vj g"
eqo r cp{0" 

- Ceegpvwtg<"Vj g"kpvgi tcvkqp"eqpuwnvcpv"qh"ej qkeg"
uggu"uki pkɗecpv"f go cpf "hqt"kvu"ugtxkegu"htqo "
eqo r cpkgu"y cpvkpi "vq"f ki kvcnn{"vtcpuhqto "vj gkt"
dwukpguu"o qf gnu0" 

- Wpkngxgt<"Vj g"dwukpguu"ku"tg/hqewukpi "qp"kvu"
o gi c/dtcpf u."y j kej "hwgn"i tqy vj "cpf "o cti kpu0"
Rqtvhqnkq"f kxguvo gpvu"o c{"r kem"wr "ur ggf 0 

- Fcpqpg<"C"pgy "o cpci go gpv"vgco "cpf "ewnvwtg"
j cu"ko r tqxgf "vj g"o cti kp"uvtwevwtg0 

 
Several companies  in the portfolio have been seeing 
s trong bus iness  performance but their s tock prices  
have yet to reflect it: 
 

- Cpj gwugt/Dwuej <"Fgngxgtci kpi "vj g"dwukpguu"
j cu"i qpg"ceeqtf kpi "vq"r ncp."cko kpi "hqt"dwknf kpi "
gs wkv{"cpf "f gtkumkpi "gctpkpi u"hqt"uj ctgj qnf gtu0"
Wnvko cvgn{."vj ku"eqwnf "ngcf "vq"c"j ki j gt"xcnwcvkqp"
o wnvkr ng0 

- Mpqtt/Dtgo ug"CI <"Vj g"eqo r cp{"ku"ewttgpvn{"e{/
enkpi "vj tqwi j "c"uwd/r ct"o cti kp"qtf gt"dqqm"kp"kvu"
tckn"dwukpguu"vqy ctf "uvtwevwtcnn{"j ki j gt"o ct/
i kpu0" 

- Kpvgtvgm"I tqwr "RNE<"Ucngu"ctg"ceegngtcvkpi "kp"
vj g"o quv"r tqɗvcdng"f kxkukqp0 

 
In our view, several companies  in the portfolio need to 
improve their bus iness  execution:  
 

- P guvng<"Wpf gt"c"pgy "EGQ"vj g"dwukpguu"pggf u"vq"
tg/kpxguv"kp"kvu"i tqy vj "o qf gn"cpf "r tqf wev"r qtv/
hqnkq0"Kv"uj qwnf "cnuq"et{uvcnnk| g"xcnwg"htqo "kvu"
dcncpeg"uj ggv"y kvj "c"ncti g"pqp/eqtg"uvcmg"kp"
N)QtҴcn"UC0" 

- P kmg"Kpe0<"C"pgy "nc{gt"qh"ugpkqt"gzgewvkxgu"o wuv"
tguvqtg"xkvcn"r ctvu"qh"vj g"eqo r cp{."kpenwf kpi "
f kuvtkdwvqt"tgncvkqpuj kr u"cpf "r tqf wev"kppqxc/
vkqp0" 

- Fkci gq"RNE<"Vj g"eqo r cp{"j cu"dggp"ecwi j v"d{"
uwtr tkug"y kvj "c"f qy puvtgco "kpxgpvqt{"tgdcncpe/
kpi "ej cnngpi g0"Kp"qwt"qr kpkqp."kv"uj qwnf "uvtkxg"hqt"
j ki j gt"xkukdknkv{"cetquu"vj g"gpvktg"xcnwg"ej ckp"hqt"
dgvvgt"r ncppkpi 0 

 

The Fund is  s ubject to the following ris ks  

 Inves ting involves  risk including the poss ible 
loss  of principal.  

 Equity securities  are subject to price fluctuation 
and poss ible loss  of principal. 

 Divers ification may not protect agains t market 
risk. 

 Because the s trategy expects  to hold a  concen-
trated portfolio of a  limited number of securi-
ties , the s trategy’s  risk may be increased be-
cause each inves tment has  a  greater effect on 
the s trategy’s  overall performance. 

 A “value s tock” is  a  s tock that is  believed to be 
undervalued. Inves tments  in value s tocks  are 
subject to the risk that the s tocks  are appropri-
ately valued or that the s tocks  may decline in 
value. 

 Because large-capitalization companies  tend to 
be les s  volatile than companies  with smaller 
capitalizations , the value of a  s trategy that in-
ves ts  in large-capitalization companies  may not 
rise as  much as  a  s trategy that inves ts  in 
smaller-capitalization companies . 

 A s trategy that holds  a  limited number of secu-
rities  may be more sens itive to the price fluctu-
ations  of a  s ingle security in its  portfolio and 



 
 

may be more volatile than a s trategy that holds  
a  greater number of securities . 

 Strategy performance will be affected by fac-
tors  particular to the sectors  a  s trategy inves ts  
in (such as  government regulation).  

 Securities  in the energy sector may be subject 
to price fluctuations  due to various  factors  in-
cluding real and perceived inflationary trends  
and political developments , the cos t as sumed 
in complying with environmental safety regula-
tions , demand of energy fuels , energy conser-
vation, the success  of exploration projects , and 
governmental regulations . 

 Is suers  in the information technology sector 
may be impacted by intense competition; dra-
matic and often unpredictable changes  in 
growth rates  and competition for qualified per-
sonnel; effects  on profitability from being heav-
ily dependent on  
patent and intellectual property rights  and the 
loss  or impairment of those rights ; obsoles -
cence of exis ting technology; general economic 
conditions ; and government regulation. 

 International inves ting (particularly in emerging 
markets ) may be adversely affected by political 
ins tability; changes  in currency exchange rates ; 
inefficient markets  and higher transaction 
cos ts ; foreign economic conditions ; the impos i-
tion of economic  
or trade sanctions ; or inadequate or different 
regulatory and accounting s tandards . Inves ting 
in emerging markets  involves  greater risk than 
inves ting in more developed foreign markets  
because, among other things , emerging mar-
kets  may have les s  s table political and eco-
nomic environments , information about is suers  
may be les s  available or of a  les ser quality, and 
securities  markets  may be smaller, les s  liquid, 
and subject to greater price volatility. 

 Geographic focus  entails  the risk that local po-
litical and economic conditions  could adversely 
affect the performance of a  fund inves ting a  
subs tantial amount of as sets  in securities  of is -
suers  located in a  s ingle country or a  limited 
number of countries . 

 Inves ting with a  focus  on companies  that ex-
hibit a  commitment to sus tainable practices  
may result in inves tments  in certain types  of 
companies , indus tries  or sectors  that the mar-
ket may not favour. 

 The dis ruptions  caused by natural disas ters , 
pandemics , or s imilar events  could prevent the 

Strategy from executing advantageous  inves t-
ment decis ions  in a  timely manner and could 
negatively impact the Strategy’s  ability to 
achieve its  inves tment objectives  and the value 
of the Strategy’s  inves tments . 

 
     Important dis claimers  
The views  expressed repres ent the inves tment team’s  
as sessment of the Fund and market environment as  of 
the date indicated, and should not be cons idered a  rec-
ommendation to buy, hold, or sell any security, and 
should not be relied on as  research or inves tment ad-
vice. Holdings  are as  of the date indicated, and subject 
to change. The performance quoted represents  pas t 
performance and does  not predict future returns . 

The Fund is  actively managed, and the benchmark used 
as  a  performance reference only. Index performance re-
turns  do not reflect any management fees , transaction 
cos ts  or expens es . Indices  are unmanaged and one 
cannot inves t directly in an index. The benchmark is  a  
Performance Comparator, and the Fund may bear little 
resemblance to its  benchmark. 

The MSCI World Index represents  large- and mid-cap 
s tocks  across  23 developed market countries  world-
wide. The index covers  approximately 85% of the free 
float-adjus ted market capitalization in each country. 

For recipients  in the European Economic Area, this  doc-
ument is  a  financial promotion dis tributed by Macquarie 
Inves tment Management Europe S.A. (MIME SA) to Pro-
fess ional Clients  or Eligible Counterparties  defined in 
the Markets  in Financial Ins truments  Directive 
2014/65/EU. MIME SA is  authorised and regulated by 
the Commiss ion de Surveillance du Secteur Financier. 
MIME SA is  incorporated and regis tered in Luxembourg 
(Company No. B62793). The regis tered office of MIME 
SA is  10A Boulevard J oseph II, L-1840 Luxem bourg. 

For recipients  in the United Kingdom, this  document is  
a  financial promotion dis tributed  
by Macquarie Inves tment Management Europe Limited 
(MIMEL) to Profess ional Clients  or Eligible Counterpar-
ties  defined in the Markets  in Financial Ins truments  Di-
rective 2014/65/EU. MIMEL is  authorised and regulated 
by the Financial Conduct Authority. MIMEL is  incorpo-
rated and regis tered in England and Wales  (Company 
No. 09612439, Firm Reference No.733534). The regis -
tered office of MIMEL is  Ropemaker Place, 28 Rope-
maker Street, London, EC2Y 9HD. The inves tment capa-
bilities  described herein are managed  
by MIMEL, with day-to-day management respons ibilities  
sub-delegated to relevant  
affilia ted managers . 

This  document has  not been prepared in accordance 
with legal requirements  des igned to promote the inde-
pendence of inves tment res earch and is  not subject to 



 
 
any prohibition on dealing ahead of the dis semination 
of inves tment research. 

For recipients  in Switzerland, this  document is  intended 
for qualified inves tors  (at the exclus ion of high-net-
worth individuals  and their private inves tment s truc-
tures  without profess ional treasury operations ) as  de-
fined in the Swiss  Federal Act on Collective Inves tment 
Schemes  of 23 J une 2006, as  amended (CISA) and its  
implementing ordinance.  

Additional information regarding the firm’s  policies  and 
procedures  for calculating and reporting performance 
results  is  available upon reques t. A complete lis t and 
description of compos ites  is  available upon reques t. 
The above information is  not intended and should not 
be cons trued as  a  presentation of information regard-
ing any mutual fund. 

Unless  otherwise noted, the source of s tatis tical information 
used in this  document was  FactSet. 

Document mus t be us ed in its  entirety. 

The inves tment capabilities  described herein involve 
risks  due, among other things , to the nature of the un-
derlying inves tments . All examples  herein are for illus -
trative purposes  only and there can be no assurance 
that any particular inves tment objective will be realised  
or any inves tment s trategy seeking to achieve such ob-
jective will be success ful. The performance quoted rep-
resents  pas t performance and does  not predict future 
returns . 

Before acting on any information, you should cons ider 
the appropriateness  of it having regard to your particu-
lar objectives , financial s ituation and needs ; and seek 
advice. 

Future results  are imposs ible to predict. This  document 
contains  opinions , conclus ions , es timates  and other for-
ward-looking s tatements  which are, by their very nature, 
subject to various  risks  and uncertainties . Actual events  
or results  may differ materially, pos itively or negatively, 
from those reflected or contemplated in such forward-
looking s tatements .  

This  document does  not contain all the information 
necessary to fully evaluate any inves tment program, 
and reliance should not be placed on the contents  of 
this  document. Any decis ion with respect to any inves t-
ment program referred to herein should be made based 
solely upon appropriate due diligence by the prospec-
tive inves tor.  

No representation or warranty, express  or implied, is  
made as  to the accuracy or completeness  of the infor-
mation, opinions  and conclus ions  contained in this  doc-
ument.  
In preparing this  document, reliance has  been placed, 
without independent verification,  

on the accuracy and completeness  of all information 
available from external sources . 

To the maximum extent permitted by law, none of the 
entities  under Macquarie Asset Management (MAM) 
nor any other member of the Macquarie Group nor their 
directors , employees  or agents  accept any liability for 
any loss  aris ing from the use of this  document, its  con-
tents  or otherwise aris ing in connection with it. 

Macquarie Asset Management (MAM) is  the as set 
management divis ion of Macquarie Group. MAM is  an 
integrated asset manager across  public and private 
markets  offering  
a  diverse range of capabilities , including real as sets , 
real es tate, credit, equities , and  
multi-as set solutions . 

Macquarie Group, its  employees  and officers  may act in 
different, potentially conflicting, roles  in providing the fi-
nancial services  referred to in this  document. The Mac-
quarie Group entities  may, from time to time, act as  
trus tee, adminis trator, regis trar, cus todian, inves tment 
manager or inves tment advisor, representative or other-
wise for a  product or may be otherwise involved in or 
with, other products  and clients  which have s imilar in-
ves tment objectives  to those of the products  described 
herein. Due to the conflicting nature of these roles , the 
interes ts  of Macquarie Group may from time to time be 
incons is tent with the Interes ts  of inves tors . Macquarie 
Group entities  may receive remuneration as  a  result of 
acting in these roles . Macquarie Group has  conflict of 
interes t policies  which aim to manage conflicts  of inter-
es t. 

Other than Macquarie Bank Limited ABN 46 008 583 
542 (“Macquarie Bank”), any Macquarie Group entity 
noted in this  material is  not an authorised depos it-tak-
ing ins titution for the purposes  of the Banking Act 1959 
(Commonwealth of Aus tralia). The obligations  of these 
other Macquarie Group entities  do not represent depos -
its  or other liabilities  of Macquarie Bank. Macquarie 
Bank does  not guarantee or otherwise provide as sur-
ance in respect of the obligations  of these other Mac-
quarie Group entities . In addition, if this  document re-
lates  to an inves tment, (a) the inves tor is  subject to in-
ves tment risk including poss ible delays  in repayment 
and loss  of income and principal inves ted and (b) none 
of Macquarie Bank or any other Macquarie Group entity 
guarantees  any particular rate of return on or the perfor-
mance of the inves tment, nor do they guarantee repay-
ment of capital in respect of the inves tment. 

 

 

All third-party marks  cited are the property of their re-
spective owners . 



 
 

 


